
John and Sarah Ages 40 and 38 | Mid-Career Planning

Primary Goal: Secure their financial future while balancing career and family goals.

The Challenge: John and Sarah are a young couple with successful careers and two children. Despite 
their busy lives, they were concerned about their long-term financial well-being. They wanted to 

ensure they were making the right decisions now to secure a comfortable retirement without 
sacrificing their current lifestyle.

They had questions like:

The Approach: John and Sarah recognized the need for professional financial guidance and sought 
the expertise of a certified financial planner. The approach involved:

The Results: By working with a financial planner, John and Sarah were able to:

Case Study #1

How much should they be saving for retirement and other goals?
Are they taking advantage of all available tax-efficient investment strategies?
What is the best way to save for their children's education?
How can they protect their assets and ensure financial security for their family?

Conducting a comprehensive financial analysis to understand their current financial situation, 
goals, and risk tolerance.
Developing a personalized financial plan that included specific savings targets for retirement, 
education, and other goals.
Implementing tax-efficient investment strategies to maximize returns and minimize liabilities.
Setting up appropriate insurance coverage to protect against unforeseen events.
Establishing an emergency fund for short-term financial needs.

Gain clarity on their financial goals and create a roadmap for achieving them.
Maximize tax efficiency in their investment portfolio.
Implement a disciplined savings strategy for their children's education.



Now, John and Sarah have the peace of mind that comes from having a comprehensive financial plan. 

They can focus on their careers and family, knowing that their financial future is on a solid foundation. 
Additionally, their plan is reviewed and updated on an ongoing basis to keep up with changes in their 
life and goals.

 

 Disclaimer

**THE ABOVE CASE STUDY IS HYPOTHETICAL AND DOES NOT INVOLVE AN ACTUAL INNOVATIVE WEALTH 

BUILDING CLIENT. NO PORTION OF THIS CONTENT SHOULD BE INTERPRETED BY A CLIENT OR 

PROSPECTIVE CLIENT AS A GUARANTEE THAT HE/SHE WILL EXPERIENCE THE SAME OR A CERTAIN LEVEL 

OF RESULTS OR SATISFACTION FROM WORKING WITH INNOVATIVE WEALTH BUILDING.**

Ensure they had adequate insurance coverage for their family's protection.
Develop a contingency plan for unexpected financial challenges.


